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Core Framework

At the heart of this methodology lies a straightforward valuation expression:
Ambastha Readiness Valuation Framework (ARVF)

Technology Value (TV)=Base Value (BV)xTRL Multiplier (TRL_M)xMarket
Factor (MF)xIP Strength Factor (IPF)
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FOUNDER’S DESK

Parameters and Purpose

The R&D cost orinvestment

Base Value (BV) Establishes the foundation already made to reach the
current stage

UL i y g elable the technology s

(TRL_M) easures readiness gy

(ranging from 0.05 t01.0)

Captures market demand,
Reflects opportunity policy relevance, and scalability
(ranging from 0.5t0 3.0)

Market Factor
(MF)

Weighs how strong, broad,
Evaluates protection and defensible the IPrights
are (ranging from 0.8 t0 2.0)

IP Strength
Factor (IPF)

MedTech Innovation: lllustrative Example
Technology: Smart Orthopedic Implant with Embedded Biosensors

Inputs:

BaseValue (BV): 8o Lakhs

TRLLevel: 6->TRL_ M =0.25

Market Factor (MF):1.8 (high clinical relevance and patient monitoring potential)
IP Strength Factor (IPF): 1.2 (secured device and process patent)

Valuation:
TV=80,00,000x0.25 x1.8x1.2=43,20,000

Interpretation:

AtTRLG6, the implant has reached a validated prototype
stage, showing moderate market visibility and defensible IP
protection. With further clinical validation and regulatory
approval, its valuation could increase threefold by TRL 9,
aligning with full commercialization and widespread
clinical adoption.

The TRL-based valuation model brings simplicity,
transparency, and logic to technology assessment. By
linking readiness with economic worth, it empowers
innovators and policymakers to communicate value in
measurable terms, ensuring a clearer path from invention
to market impact.

Lalit Ambastha, CLP
IPAttorney and Strategist

For detailed study, please refer to the White Paper“Metrics The framework has been conceptualized by

That Matter” Lalit Ambastha, a Certified Licensing Professional
(CLP) and Intellectual Property Strategist.

Disclaimer: The views expressed are personal.
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